Spiderwear's System Delivers
Circuit City Uniform Business

DHEHANS-ECKMAN,

“Hans has consistently
delivered solutions for us on
deadline and under budget.
He has a wonderful sense
for what the client needs,
and is always willing to go
above and beyond if the
project requires. | wouldn’t
hesitate to recommend Hans
for your IT needs.”

-- David Solomon, Sp-d %
COO, Spiderwear I Er
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Market Velocity Uses Trade-In
Platform to Create New Future

HHANS-ECKMAN

“Hans is arare star...one of

those exceptionally gifted

people who can perceive

and interpret business

requirements, articulate $
them into a well crafted and

easily understood business

plan, and effectively oversee 00
the implementation of

business systems.”

-- Don Otto, CTO,
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“I know that we would not
be where we are without
Hans’s dedication, skill and
hard work on this project...
I really respect your
business philosophy and
principals as well as your
dedication to your clients.”

--Jeff Spicher, VP Operations
Life and Safety Consultants
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@ns was a great
consultant, handling clients
professionally and
accomplishing tasks in all
kinds of situations. He was
also instrumental in helping
to define patterns of practice
to make our delivery more
consistent across
engagements.”

-- David Arasmith,

VP Services and Software
Qanxion, LLC, J
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@e to Hans' skill set and\

personality, he is constantly
in demand for his insight
and ability to offer possible
solutions to difficult
technical problems. He has
never failed to provide
sound and reasonable
advice with sometimes
limited information to go
on.”
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“Hans is knowledgeable and
involved in several different
functional areas. Somehow
he manages to keep his
work well prioritized despite
being pulled in many
directions.”

-- Jennifer Chilenski
Marketing, Voicecom
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ﬁs evident from the \

quality of his work that Hans
takes a great deal of pride in
his performance. This,
coupled with his technical
knowledge and marketing
instincts, makes him a
unique and indispensable
asset to any organization.”

-- Stella Ramirez
Director of Merchandising
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“He listens, learns what the
customer wants, gives his
own thoughts which helps
him develop a better
understanding of the project
and most importantly...He
gets it done, on time and
correctly.”

--Joe Lipsey, lll, CEO
Lipsey Mountain Spring

Water
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mave hired several web \

designers over the past 3
years but | felt | learned
more in 2 hours with Hans. |
feel he grasped my
problems, assessed my
needs, and helped me
discover the exact site for
my current needs.”

-- Lynnette Ramsey
President

QYour Face Sports J
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Wnust say that you were
very engaging and inspiring
last night. | have not been
to an [IBA meeting in some
time due conflicts but from
my recollection, | have never
seen people hanging on the
speaker’s every word like
they were last night. You
missed your calling my
friend.”

-- Kristi McAllister

VP, Business Analyst IV
@Trust Banks, Inc. J



